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TURN & RIVER
BESPOKE CLOTHING

How we helped a Bespoke
Tailoring Brand generate

₹4.64L at 22.6X ROAS in a single
month post-launch via Meta

Ads.



02 BRAND MESSAGE
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Turn & River Bespoke brings premium, made-to-measure
tailoring to your doorstep  crafting garments built around your

body, your style, and your presence. Because true luxury begins
with the perfect fit.



03 AD DEMOGRAPHIC & STRATEGY
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Targeted high-income corporate
professionals in metro cities with strong

intent for premium, made-to-measure
clothing.

Targeted decision-makers and business
leaders in top cities with interest in

luxury formal wear.



04 HIGH CONVERTING AD
CREATIVES
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05 LEADS GENERATED

Total number of leads generated - 241
Cost Per Lead - 85.02
Amount Spent - ₹ 20,489
Conversion value - ₹ 4,63,980



LEADS QUALIFICATION
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CONVERSIONS
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PROBLEM & SOLUTION
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Problem

Low-quality leads in the first week of Meta Ads
Many inquiries were not serious buyers
Poor alignment with premium bespoke
positioning
Sales team time wasted on unqualified prospects
Low initial conversion rate



PROBLEM & SOLUTION
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Solution

Rebuilt the campaign into a structured sales
funnel
Implemented a CRM to capture and manage leads
efficiently
Integrated automatic lead routing to WhatsApp
Created a WhatsApp chat flow for double lead
qualification
Filtered out low-intent users before sales
intervention
Improved overall lead quality and conversion rate



CLIENT TESTIMONIAL ON 21
JAN 2026

ST
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CONTACT US
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Interesed to have your brand with Sid&Co.
Dhanda@sidandco.org 

+91 92570 84741
 +91 92570 39033


